	Korotnev Andrey Vasilevich

Date of birth: 2/22/1971

Marital status: married, children: daughter, son
Address: Novosibirsk, Koltsovo, Nikolsky avenue 4-98.
Phone number: +7 913 914 1047

E-mail: Koi1251@mail.ru
 

	The purpose: post competition in sphere of management of marketing


	Professional skills

· Excellent negotiation skills;   
· Knowledge and experience of effective application of marketing tools;
· Experience in successful organization and holding actions on advancement of groups of  goods and support of sales;
· Excellent knowledge of retail technologies, merchandising, possession of stimulation methods of demand; 

· Able to structure and analyze great volume of the information quickly.

Formation: 

	2007-2008
	The Russian State University of Management (Moscow). Management of marketing

	2007-2008
	University Inholland (Amsterdam) Business Administration of Marketing 

	1988-1993
	Novosibirsk State University. 

Mechanical-mathematical faculty, specialization "Computer systems"

	Additional education:

	2008
	BTL’Study The Siberian conference of practical marketing

	2008
	RedMak. A seminar “7 skills of effective people”

	2007
	The “Charisma” centre. «How to involve the client. Tactical means of marketing»

	2006
	B2You. School of the marketing experts. Qualification improvement 

	2000


	Novosibirsk business school. A course «Effective manager» according to the program of MBA open university of Great Britain 



	Experience:   

	10/2008 –present time
	Zet-Nsk – the Novosibirsk company which is engaged in manufacturing of desktop computers, wholesale and retail of computer and digital techniques, central airs, home appliances.

	06/2009 –present time

	The director of a wholesale direction

· Business division reorganisation, optimisation of business processes and number of the personnel;

· Strategic planning, budgeting, control of the budget execution; 

· Negotiating with key clients, participation in tenders;

· Management of sales, forecasting, planning and the analysis of sales;

· Human resource management, statement of the purposes and performance control. 

Results

· Unprofitable lines of activity are reduced, expenses are reduced. 

· Credit relations with suppliers are restored, crisis of non-payments is resolved.

· New forms of work with clients (factoring, work on custom-made positions, work under quotations and tenders of clients) are introduced

	10/2008–06/2009


	The director of marketing 

· Organisation of advertising campaigns, PR-actions, negotiating with marketing services of vendors and partners;

· Development and advancement of Internet site, Internet shop; 

· Logobook standardization;

· Creation of the centralised system of gathering and analysis of the marketing information, formalisation of pricing process;

· Optimisation of retail points work: construction of a merchandising system, introduction of assortment matrixes; the analysis of commodity stocks structure, reduction of illiquid stocks.

	06/2002-10/2008
	"The Technocity Company" - a network of retail shops of computer and digital techniques. This company is the official partner of Intel, Apple IMC Russia, authorized retail network Canon, official dealer IBM, Casio, Philips, LG and Samsung. 

	8/2006- 10/2008


	The director of marketing 

· Creation of marketing department, creation of system of gathering and analysis of the marketing information;

· Planning and holding researches, the analysis of the market and forecasting;

· Put into the market existing and perspective ТМ, working out of new products/services;

· The organization and holding of advertising campaigns, exhibitions, PR-actions, the efficiency analysis, Internet site development; 

· Development of interactions with marketing services of manufacturers and partners;

· Construction of shops merchandising. 

	06/2002 – 08/2006


	The head of purchases department 

· The nomenclature and price policy;

· Logistics, management of a chain of deliveries; 

Results: 

· Suppliers under the nomenclature of various price sectors are chosen, regular shipments are organized,

                 warehouse filling is provided. 
· Studying and preparation for sale of the market novelties is organized. 

· The system of interaction with vendors’ marketing representations is constructed. 

· The material resources of sales growth volumes of a network are provided.

	10/1999-6/2002
	The project «Silkyboard»: working out of programs for a handheld computer, manufacture of accessories for a handheld computer, production sale through Internet shop

The manager of the project
· Contacts to representatives of the customer

· Manufacture monitoring

· Product advancement in the Internet, tracing and analysis of users’ reaction 

· Technical and economic maintenance of the project, the general management of working group

Results: 
· The product «Silkyboard» has received the higher estimation «5 stars» of prestigious site ZDNews, the Internet shop is organised, production was on sale in the USA, Japan, Thailand, Russia. 

	8/1998-10/1999
	Shop «The Quest-center», Novosibirsk                                                                                  

The director

· Management of shop in sale of computer technics, administrative activity;
· Employment and personnel training

· Purchases and logistics, the finance

Results: 
· In a situation of an economic crisis (1998) shop was led on stable profitableness.  

	02/1994-08/1998

	"The Technocity Company", Novosibirsk - a network of retail shops of computer and digital techniques
The manager of sales, the head of technical department, the head of financial department, the head of shop, the head of department of purchases.

	1992-1994
	Novosibirsk institute of program systems

The Programming engineer, system analyst. Participated in the project of automation of logistics system of corporation Diamonds of Russia-Sakha. 

	Additional skills and abilities:

	
	Level of the computer possession: MS Office, Visual Basic. FoxPro. MS Access. 1С the Enterprise. 

Foreign language – English 
Driving license “B”. The Private vehicle.

	
	Ready to business trips. Ready to moving.

Recommendations will be given on demand.

	
	


